
HOME BUYERSGuide
DO YOUR RESEARCH

• Identify neighbourhoods that suit your needs and 
budget. Online is a great place to start as there are 
plenty of good property comparison websites to 
give you an indication of what your budget will 
buy you. 

• Have prices increased, stabilised or been in 
decline? These figures can help you determine if 
the property is a good investment overtime. 

• Start looking at properties that meet your needs. 
Compare features, price and section size. 

• A Harcourts Packham sales consultant can help 
you narrow down the search for your perfect 
property. They know their local area very well and 
can advise on how the local market is changed, as 
well as local facilities and infrastructure. 

TAKE A CLOSER LOOK

Take advantage of open homes to perform a thorough 
property inspection. If you have time you’ll probably 
want to visit more than once. Here’s an idea of what to 
focus on: 

The dwellings infrastructure
• Damage from pests 
• Poor construction 
• Wet spots on ceilings or walls 
• Cracks in the foundation 

The neighbours 
• Is the area neat and tidy? 
• Are there signs of problem pets? 
• Do you have enough privacy? 

The location 
• Is the property on a busy main road? 
• Is the property next to a retail or commercial 

space? 
• Is the property too close to a train line? 
• Are there power lines over the property? 
• Is the property on a flood plain? 



HOW MUCH DEPOSIT WILL YOU NEED?

Most lenders require a 20% deposit on a home loan. 
For example, a home worth $400,000 would require 
an $80,000 deposit. However, most lenders have loan 
products to borrow up to 90% of the property value. 

Ask your Harcourts Packham consultant about our 
partner Search Mortgages, independent mortgage 
brokers who can help you find the loan which is right 
for your circumstances. 

MAKING AN OFFER. 

The best way to make a formal offer is in writing. A 
sales consultant will provide you with a standard 
approved contract to start the process, which you 
complete with your offer. This is then presented to the 
seller. 

The contract will also highlight any conditions of sale. 
Common conditions include: 
• Finance 
• A builders report 
• Sale of another property 
• Solicitors’ approval of the contract 
• Specialist inspection or approval

The consultant will check whether any other 
interested parties are putting in an offer to ensure the 
process remains fair to all parties. 

The seller can accept, reject it or counter sign the offer. 
Counter signing usually indicates the seller is now 
happy with the price or condition and alters the. It is 
then returned to you for consideration. 

If you accept the counter-signed offer, you initial the 
alterations and then property is considered under 
offer to you, pending the agreed conditions. 

If you do not accept the altered contract, you may 
make further alterations return the contract to the 
seller. This can continue until you and the seller agree 
or halt negotiations. 

If you have any questions during the buying process,  
just ask your sales consultant. 

Buying a home is one of the biggest financial decisions 
you’ll make but it needn’t be scary. 

The information in this brochure is a quick guide to 
where to start and what you need to know. 
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